
What is the outcome 
people are after?

This description should clearly describe what you do, 

offer, or sell and how that gets the outcome they're after.

CALL TO ACTION

RESULTS YOUR CUSTOMER WANTS RESULTS YOUR CUSTOMER WANTS RESULTS YOUR CUSTOMER WANTS

Specific example of the problem that includes 
emotions

Specific example of the problem that includes 
emotions

Specific example of the problem that includes 
emotions

Specific example of the problem that includes 
emotions

CALL TO ACTION

Products/Services We Offer
Tell your customers how easy it is to do business with you.

Product/Service 1 Product/Service 2 Product/Service 3
Short description of this product or 

service

Short description of this product or 

service

Short description of this product or 

service

CALL TO ACTION

"Our Promise to You" 
or "Our Guarantee"
Tell your customers about your promise, 

guarantee, or differentiators.

CALL TO ACTION
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Testimonials

Pricing

� List what's included in this 

pric�

� Focus on the differences 

between this option and the 

other options

� List what's included in this 

pric�

� Focus on the differences 

between this option and the 

other options

� List what's included in this 

pric�

� Focus on the differences 

between this option and the 

other options

First Name

Company

Phone Number 

Email Address

Last Name

Job Title

Country

CALL TO ACTION

Title 1 Title 2 Title 3

$14.95/mo. $19.95/mo. $29.95/mo.

CALL TO ACTION

CALL TO ACTION

Choose one of these options, based on what works best with 

your business.



The Pricing section above is great if you sell products or 

productized services.



The "What you get" list with the form below is perfect for 

service-based businesses that want people to fill out a form.
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CALL TO ACTION CALL TO ACTION CALL TO ACTION

If your product or service doesn't 

solve a deep, felt need then talk 

about features or benefits 

instead. Check out any of Apple's 

product pages for an example.

Contact Info What action do you want 
your customers to take?(719) 422-6877


hello@clearbrand.com
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